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STAY INFORMED
STAY. EFFICIENT

The smoothest solution for monitoring center pivots and linear systems.

Monitor your pivot or linear system in real-time.
Get instant updates on its operation.

Programmable alarms alert you instantly to any shutdowns or status changes.
Allows you to respond quickly to potential issues.

www.icontrolexpert.com
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Dear Dealers and Customers,

As we navigate the ever-evolving landscape of agriculture, one
thing remains constant: the vital importance of food production.
With the global population expected to reach g billion by 2050, the
challenge of ensuring food security is more pressing than ever. At
the heart of this challenge is the careful management of our most
precious resource: water. Efficient water use in agriculture is not
just a necessity; it’s a responsibility we all share.

In this edition of Make It Grow, we delve into the fascinating world
of peanuts, a crop that is gaining popularity across the globe. Pea-
nuts are not only nutritious but also resilient, making them a vital
component of sustainable agriculture. I encourage you to read the
detailed article on this remarkable crop and consider its potential
in your own operations.

This issue also features an insightful article on fertigation prepa-
red by our friend Alberto Hernandez, Global Key Account at ITC,
our global partner to provide you one of the best products to apply
fertilizers using irrigation water. This practice significantly impro-
ves crop yields by ensuring that plants receive nutrients every time
they are irrigated. Fertigation is a game-changer in precision agri-
culture, and I highly recommend exploring how it can benefit your
farming practices.

We are excited to announce our new product, iControlPump. This
solution is designed to control our pumping stations and interacts
seamlessly with iControlRemote to adjust pumping pressure. This
not only saves energy but also reduces costs for our farmers. You
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will love this product as it brings significant efficiency and savings
to your operations!

I am also pleased to introduce our new Supply Chain Manager, Gian
Carlo Barbera. In this issue, Gian Carlo shares insights on the new
challenges the world is facing in shipping goods to global markets.
His expertise and strategic approach will be invaluable as we navi-
gate these complexities and continue to serve you effectively.

Additionally, I would like to highlight the article by our long-stan-
ding partner, the Italian pump manufacturer Caprari. We have
worked together on numerous projects over the years, building a
strong and lasting relationship. This partnership exemplifies what
we value most: creating enduring relationships with our partners.

Moreover, our AISCO family is growing. We have welcomed new
members to our team, all dedicated to supporting you—our valued
dealers and customers. Our expanding team reflects our ongoing
commitment to providing exceptional service and support, helping
you overcome challenges and seize new opportunities in the agri-
cultural sector.

Thank you for your continued trust and partnership. Together, we
can make a significant impact on global food production and water
conservation.

Efficient

water use in
agriculture
isnotjusta
necessity; it’s a
responsibility we
.all share.”

make-it grow |3
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The peanut requires strong sunlight and warm tempera-
tures, and it is particularly sensitive to low temperatu-
res. It prefers loose, sandy soils with efficient drainage, so
that the pods can become buried easily. While it can be
grown in heavier soils, it is crucial that these drain well
and are properly aired.

In the southeastern United States, irrigation is a crucial
factor for growing peanut. This crop requires from 5oo to
750 mm of water during the season, which can be com-
plemented with the seasonal rains. However, due to the
strong variability in precipitation experienced, pivot irri-
gation has gained popularity in the last few years. This
irrigation method not only ensures a constant supply
of water, but also guarantees uniform germination and
phenological development, resulting in both high-quality
production and yield.

Adequate soil preparation before sowing is essential to
an optimal seedbed. The plantation period for peanut
varies around 140 to 150 frost-free days. On this point, pi-
vot use has been shown to bring several benefits to the
soil, such as lower compaction and improved aeration,
by applying spray irrigation with its sprinkler packages.
Moreover, thanks to this system, it is possible to apply
exact amounts of fertilizers and chemical products at the
right moment.

To optimize the use of irrigation on peanut plantations,
circular cropping, parallel to the pivot system, has been
incorporated recently. This technique enhances water
retention in sloping soils, by trapping water between the
furrows and reducing runoff. In addition, for mechanized
harvesting, circular cropping saves time, thus reducing
the cost of this work.

In short, pivot irrigation not only acts to ensure watering
and germination, but it also contributes significantly to
the efficiency and quality of peanut production. The com-
bination of proper soil management, innovative irriga-
tion techniques and efficient plantation design guaran-
tees a uniform crop of high quality, thus benefiting both
producers and consumers.

make it grow | 5
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‘ ‘ Pivot use has been shown to
bring several benefits to the soil,
such as lower compaction and
improved aeration”
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Crisp, Worth and Lee counties in Georgia

1500 acres (607 hectares)

More than 5o years.

About gooo lbs/acre (5618 kg/ha).

Deep wells

800-1200 GPM

Using deep wells that provide between 800
and 1200 GPM, he achieves optimal wate-
ring in his fields. Center-pivot irrigation
is his preferred choice, because it permits
uniform distribution of the water and faci-
litates the incorporation of fertilizers and
chemicals into the soil. This system is parti-
cularly appropriate for the mostly flat land
of his region, although he recognizes that
field corners may be left unwatered.

Peanut requires approximately 1.5 inches of
water per acre-day. He recommends using
soil humidity probes and keeping meticu-
lous records of precipitation and tempera-
ture to cope with evaporation efficiently.
With this approach, he hopes to maintain
and increase his current yields of 5ooo lbs/
acre (5618 kg/ha).

\_

To maximize irrigation efficiency, this far-
mer advises using drops with spray-type or
rotary sprinklers, and pressure regulators.

J

-

The decision to grow peanut is driven by its
profitability. Growing peanut for next sea-
son’s seeds and to produce peanut oil and
butter is a significant source of income. In-
vesting in pivot irrigation not only improves
the uniformity of watering, but also ensures
efficient use of agricultural inputs into the
soil, thus optimizing the productivity of the
crop.

~
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- EMERGING

CHALLENGES

IN THE
SUPPLY CHAIN
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Gian Carlo Barbera joined Alkhorayef Industries recently as Supply Chain Director. He brings more than 30 years’
experience in various industries, including the food, chemical and healthcare sectors, centered mostly on positions
relating to the Supply Chain. He has also performed roles in areas like Marketing, Sales, Order Management and IT
Projects. Before joining Alkhorayef Industries, he worked in the steel industry in Abu Dhabi, United Arab Emirates,

for 8 years.

Would you like to know
more about Gian Carlo and
his project for Alkhorayef

Industries?
Here you are!

Gian Carlo, what are the most signi-
ficant challenges the supply chain in
our industry faces today? And in our
company in particular?

Given that our manufacturing ope-
rations are concentrated exclusi-
vely in Riyadh, inbound and out-
bound logistics is one of the most
important challenges we must
tackle to reinforce our position in a
highly competitive global environ-
ment.

¢What are your principal objectives
as the new Supply Chain Director at
our company?

In simple terms, my principal
objective, which is aligned with
Alkhorayef’s strategic obijectives,
is to develop a solid Supply Chain
area capable of underpinning con-
tinuous growth in our business.

¢What strategies do you intend to
implement to enhance the efficiency
of our supply chain?

Our strategy rests on five funda-
mental pillars:

1. People and organization: enhan-
cing the skills of our team in terms
of numbers and qualification. This
also means emphasizing people’s

value to attract and retain talent.
Finally, developing with the right
organization to support our com-
mercial operations.

2. Processes and procedures: in-
troducing best practices into our
supply chain management and in
a spirit open to continuous impro-
vement. We need to reinforce our
internal organization, as well as to
reinforce communication and inte-
gration for all our regions.

3. Systems and applications: get-

ting the very most from our ERP
system and exploring other digital
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solutions and advanced analyses, pursuing an approach
completely integrated into our scheduling. Optimizing
what we do and how we do it, finding sustainable solu-
tions for complex situations in different scenarios.

4. Warehouse operations: we are reviewing our ware-
house management and distribution system as this is
a key factor in offering optimal service to our clients,
aiming for maximum competitiveness in a challenging
business environment..

5. Inventory management: this is not just about ques-
tions of cash flow and capital costs through appropriate
stock levels at each exact moment. It is also necessary to
devise and establish the right strategy on when to place
our orders to satisfy the needs of the business and the
expected level of service.

Information is perhaps one of the most valuable as-
sets in coping with the accelerated pace of our global
markets. There exist neither crystal balls nor magical
solutions. Using technology, advanced analyses and
solid communication systems in all our regions is key
to anticipating what could happen and being properly
prepared.

How do you see the future of our supply chain over the next
few years?

Intensive use of digital solutions, automation, and Al
will probably be indispensable. At the same time, the
market, and especially in the Middle East, will be ever
more competitive and aggressive in attracting and re-
taining talent, professionals who are “one step ahead”,

ARTICLE <&
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Technology is a fundamental prerequisite for grappling
with the challenges facing our supply chain in an ever
faster global environment. The system should work for
us, and not vice versa. Technology in the shape of tools,
methods and knowledge transfer is fundamental.

The first point is to outline long-term sustainability ob-
jectives, starting by implementing more efficient and
effective practices in-house, optimizing our operations,
managing our inventory properly, and adopting mea-
sures to reduce waste. The long-term strategy also ou-
ght to consider introducing sustainable materials from
top-level providers which have established their own
sustainability objectives in turn.

Given the rapid changes in global markets, how can we
handle these major changes that are ever more frequent?

make it grow | 11
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who can effectively solve the existing problems and
anticipate solutions to potential new ones. Being able
to call on solid collaboration with strategic providers
and commercial partners will likewise be key to main-
taining our supply chain strategy and supporting the
growth in activity.

What changes do you think could have an impact in the
near future?

In the near future, my main worry is a possible esca-
lation in external factors driven by social and political
instability which could impact our logistics and other
aspects of the supply chain.

Which part of your work do you find most gratifying?

It is gratifying to contribute to the process of building
something new, transforming my work area: a journey
to leave a legacy in the company Alkhorayef Industries.
You can't put a price on that.

SRS § i

-
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What are the best values and/or strengths you have found
at Alkhorayef Industries?

Despite the challenges of clearing the existing bottle-
necks in our operations and dealing with the pressure
to obtain good results, we have an excellent working at-
mosphere. There is a culture of respect and cooperation,
as well as an open channel for communication with all
levels within our organization.

- for grappling with the cha
| oursupply chainin an ever
| environment.”
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PRODUCTS

Energy efficiency with
a single click

Users of iControlPump can expe-
rience energy savings of up to 30%,
by adjusting the pressure to the
minimum necessary in real time.

Thanks to its integration with fre-
quency variators, iControlPump

Key functionality of
iControlPump

REMOTE CONTROL AND AUTO-
MATION: managing starting and
stopping pumps, whether these
are electrical, solar or fuel-dri-
ven, from anywhere at all.

PRESSURE REGULATION: mat-

How and when
iControlPump
maximizes energy
savings

On uneven land.

If a pivot is installed on terrain of
uneven elevation, iControlPump

Benefits of
iControlPump

1. EFFICIENT MANAGEMENT:

Automation and remote control, meaning
more effective and less expensive

management.

PRODUCTS

What the experts
say, by Regis Simier,
Global Development
Manager

iControlPump should be in the mind of
all designers of irrigation systems. The

2. ENERGY SAVINGS: farmer needs to reduce their production

adapts the pump pressure dynami- ching the pressure to the real will adjust the pumping pressu- . . i iti

llp € pumpp y g fp he irvieati S— tilat necesiar pong tll?le last Reduction in energy consumption of up costs to remain competitive. The cost
c:al VA opumlzmg gnergy copsump- dgmand of the }rrlgathn. ses- . y to 30%, which is seen directly in lower of irrigation, and more particularly the
tion without giving up yield. Its sion, guaranteeing efficiency sprinkler. The pressure read by operating costs ; cost of pumping, is an important charge
advanced optimization algorithm and savings. iControlRemote from the last _ on their bottom line.

evaluates the pressure needs of tower will be kept constant, redu-

each pivot constantly, and adjusts + CONTINUOUS MONITORING: cing the pumping pressure when ELILAAIER NN, [DETT RS (oL IEGI 0

The pumping energy cost is directly

the settings to ensure efficiency. with pressure sensors and flow- the pivot goes downhill, and in- Improved interaction between pump and proportional to the amount of water
meters, each of the system’s va- creasing it when the pivot goes up. &E%t(’)ﬁ?isr?g?fuci?;g;uous Yele:latln pumped and the pressure driven by the
riables is surveilled at all times. It is no longer necessary to main- p : pumps. The amount of water is optimi-
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COMPATIBILITY WITH SOLAR
POWER: offers the possibility of
adaptation to solar power if ne-
cessary.

INTUITIVE GRAPHICAL INTER-
FACE: the status of the irrigation
session is available in real time
through a clear, user-friendly
interface.

tain high pumping pressure when
the pivot is in a low area.

On hydraulic networks
shared by multiple pivots.

If several pivots are fed by a hy-
draulic network, when they are
not watering at the same moment,
the flow will be below the maxi-
mum for which the network was
dimensioned. Therefore there will
be a lower pressure drop in the pi-
pes, meaning that pumping pres-
sure can be reduced, so that energy
consumption can also be reduced.
The iControlPump pressure opti-
mization algorithm will detect this
smaller pressure drop by taking
readings from the pivots that are
watering, and ignoring the ones
not in use.

iControlPump is not just a tool for
automating irrigation: it is a stra-
tegic ally in the quest for sustai-
nability and energy efficiency. By
integrating state-of-the-art tech-
nology and advanced functiona-
lity, iControlPump is designed to
facilitate complex operations and
turn them into simple processes
that can be controlled remotely,
opening up new possibilities for
farmers and water resource mana-
gers all over the world.

Incorporating iControlPump is not
just a step into the future: it is a
commitment to sustainability and
energy efficiency, and is setting a
new standard for the efficient ma-
nagement of resources in agricul-
ture.

zed by using a uniform irrigation system
to avoid overwatered areas, and soil hu-
midity probes to ensure that the water
does not infiltrate below the root area.
With regard to the pumping pressure,
the designer bears responsibility for se-
lecting the right material to save energy,
optimizing energy consumption by se-
lecting pumps matched to the minimum
pressure necessary, and the best-perfor-
ming pumps for a given flow.

Moreover when the aspiration condi-
tions or flows vary, frequency variators
should be fitted to maintain constant
outlet pressure, whatever the level of
water in wells or reservoirs or the flow

through the pumps. With frequency va-
riators, iControlPump can bring many
more advantages like remote control
over the pumps and their pressure se-
tpoints.
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Fertigation could be defined officia-
lly as: Irrigation system in which
fertilizers are applied to plants
using the irrigation water. Howe-
ver, this technique includes much
more, and Alberto Hernandez (Glo-
bal Key Account at ITC) is going to
explain all the crucial details about
applying it using pivots.

Fertigation involves applying fertilizers
using irrigation systems, allowing us to su-
pply both the water the plants need and the
nutrients required for their development in
a single application.

In general, we prefer to speak of high-fre-
quency irrigation due to its advantages. By
applying fertilizers frequently, we avoid
overloading the plants with nutrients which
could provoke toxicity or losses of product
into groundwater.

GROW THINKING <&

TC

AVERDER COMPANY
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The fundamental element of fertigation is an injection
pump for chemical products. If the product is a liquid
it is stored in a tank directly and the pump injects it
into the base of the pivot. However, for solid fertilizer,
we need a system to prepare a solution as the pump can
only handle liquids. This requires a stirrer which facili-
tates the preparation of solutions.

Certain additional components of the installation are
crucial. One of these is the injection valve, a device to
inject the chemical product into the center of the pipe,
averting a higher concentration of salinity close to its
walls, which could cause corrosion.

It is crucial to have a filtering system for the chemical
product, especially if it is not liquid. This filter is essen-
tial to eliminate any insoluble residue or impurities
the solid fertilizer could contain, thus preventing these
from reaching the pump head and causing damage.

20 | make it grow: by

Supplying fertilizers with an irrigation system, we
guarantee that the plants get the exact amount
they need at the right moment, leading to a saving
of fertilizer as we avoid losses and guarantee pre-
cise application.

From the perspective of the impact on the crop,
the advantage is clear. For some crops such as su-
garcane, the traditional way of supplying fertilizer
once the plants have grown poses certain challen-
ges. Fertigation allows the fertilizer to be supplied
while watering the crop, which simplifies the pro-
cess and improves efficiency.

Fertigation brings savings both in fertilizer con-
sumption and operational costs. It eliminates the
need to send workers into the field to apply ferti-
lizers, as this is integrated into the existing irriga-
tion process.

GROW THINKING <&
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Economical use
of fertilizers

() )
og U’

Lower production
costs

6 06
N N9
Minimum impact
on the crop

Smaller environmental
footprint
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ME SOME MYTHS

Fertigation causes corrosion:

FALSE

One very misleading myth is the idea that chemical products
cannot be injected into pivots, but that if this is done, the pi-
vots have to be lined to protect them. This is not necessarily
true.

The decision of whether to use PermapipeTM depends main-
ly on the characteristics of the water, and especially on its
corrosion potential, given that this is what is flowing cons-
tantly through the pipes, whether the pivot is being used for
fertigation or not.

Fertilizer concentrations are normally low, especially for
high-frequency fertigation systems. However, the less often
the fertilizer is injected, the more is needed each time, which
will lead to a higher concentration of salts in the water, and
therefore a higher risk of corrosion.

Despite this, as we inject into the center of the pivot pipe,
there should be no corrosion, unless we are trying to apply
all the fertilizer the crop needs in a single application.

We cannot fertigate every time
we irrigate:

FALSE

Another niistaken idea is thinking that fertigation is some-
how different from ordinary irrigation. In reality, any stage
of irrigation can be a chance to fertigate, if we adapt the
amounts to match the needs of the plant at that moment.
These days, irrigation equipment has advanced so much that
most of the water applied ends up on the ground where it is
captured by the plant, and the same is true of the fertilizer.
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Any crops watered by pivots can be ferti-
gated, especially in low-quality soils, like
those in the Middle East and North Africa,
which are predominantly sandy and lack
the capacity to retain water and nutrients.
In these soils, fertigation is fundamental
for supplying the nutrients necessary in
each watering, as otherwise, the nutrients
are washed away rapidly.

Sugarcane benefits particularly from fer-
tigation due to its size and height, which
makes applying fertilizers the traditional
way difficult, so that fertigation maximizes
its yield.

There is great potential for developing hi-
gh-tech irrigation in Europe and the CIS
countries. In emerging regions of Europe,
like Hungary and Romania, where irri-
gation is still incipient, opportunities for
growth are being seen. While these zones
do not traditionally require nutrients to
be added because their soils are naturally
fertile, the expansion of intensive agricul-
ture is generating higher demand for fer-
tigation.




In a world where water is the vital resource par exce-
llence, where innovation and efficiency in the whole
water cycle are keys to success, CAPRARI emerges as a
market leader around the world.

CAPRARI is the Italian industrial group that manufac-
tures centrifugal pumps and electric pumps for the pro-
fessional agriculture sector, industry and special appli-
cations, infrastructure and managing clean water and
wastewater.

It specializes in implementing solutions and applica-
tions for the efficient and sustainable management of
the whole water cycle. It is founded upon its production
know-how, consolidated over 8o years of learning and
growth, and its commercial record, the pillars of its pas-
sion, innovation, technology and development.

CAPRARI products are characterized by the very highest
quality standards throughout the production process,
with an emphasis on factory acceptance tests (FAT) for
100% of the submersible motors, and also by the com-
pany’s close collaboration with clients.
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A vision committed
to sustainability
and energy
efficiency, to water
and to life.”

Caprari Pumps’ relationship with Aisco goes way back. We
are providers of submersible pumps and motors, of verti-
cal shaft pumps for wells and horizontal pumps in units
on beds and coupled to diesel engines, for the segment of
the agricultural sector attended by Aisco. We offer effi-
cient and reliable pumps for the entire irrigation chain,
from the extraction of water to its distribution.

For its international projects, Caprari supplies Ais-
co with high-flow products offering exceptional
hydraulic performance, with special emphasis on
energy savings.

Our products satisfy the European ECO DESIGN directive,
with a high-performance hydraulic design, and especially
our motors with efficiency rating IE3 in the wastewater
range.
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Diesel motorpumps:
bespoke products and
solutions

For diesel motorpumps which extract water from chan-
nels, rivers or lakes and manage pressure for different
irrigation systems such as pivots or booms, Caprari has
devised a range of specific pumps which are particularly
robust and reliable.

A new generation of pumps for diesel engines, the MEC
AG/MEC MG/BHG series, with cast iron pump body and
impeller and fitted with modular flanges type SAE. Su-
preme flexibility with an interchangeable connection
flange so that a single pump model can be coupled to any
heat engine.

The cc'):hﬁéﬁ.qation, of the vertical'shaft pump range from

67+ 22", with submersible purhp, lineshaft and drive unit:

¥

on the surfacé, makes them an, exceptionally’ rehable
ﬁex1ble high- performance solution.

“The pumps of the sema-.ﬁ@ae avaﬂab-l e in L@rfferemt me-

tallurgies and can be controlled by either electric or dle-

sel motors.
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Advantages:
Appropriate for all irrigation systems
Excellent hydraulic features
Notable energy savings
Easy to install

Simple maintenance is guaranteed thanks
to the EASY FIT system: this is an innovati-
ve device allowing extraction of the stuffing
box without disassembling the pump, with
direct access to the system on-site to per-
form the replacement.

EASY FIT innovative device allowing extrac-
tion of the stuffing box without disassembling
the pump, with direct access to the system
on-site to perform the replacement.

Ultra-resistance to corro-
sion for submersible and
vertical shaft pumps from
minute zero of installation.

HT BEARING

Bearing of maximum resis-
tance to axial thrust, offe-
ring extreme reliability for
submersible motors from
4 to 14”, widening the sa-
fety margin against axial
load generated by the hy-

Caprari holds a variety of international patents applicable

to the great variety of the range: Among these we find:

SAND-OUT SYSTEM

This is the system which
ensures durability and re-
liable performance even in
the presence of significant
levels of sand and solids.
In addition, it guarantees
that the motor starts, hel-

draulics.

The flexible approach means that the features and the
response capacity can be optimized, furnishing effecti-
ve solutions to the specific demands of clients. CAPRARI
offers highly specialized assistance, with exclusive, pro-
fessional and competent technical advice.

CAPRARI holds a vast stock in the different central warehou-
ses of its subsidiary network. The stock is made up of an appro-
priate level of submersible centrifugal electric pumps, vertical
pumps, pumpheads and pipes, and surface and wastewater or
drainage pumps. The most demanded products and those in-
corporating the brand’s latest technological innovations.

ping to avoid maintenance
costs related to malfunc-
tions. Present in the Desert
Energy submersible range.

The original spare parts designed with precision and pas-
sion are the guarantee that will prolong the life of CA-
PRARI products, and are fundamental to absolute assu-
rance that operations will not be interrupted.

The numerous maintenance kits for almost all the pump
models facilitate maintenance. The online iPump Spa-
resTutor platform allows exploded-view drawings to be
found quickly and simply.
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Welcome
to the team!

We are delighted to welcome you to our team and
<) are excited by the potential of your contribution and
» ¥ enthusiasm for reaching new heights of success together.

: Let’s go! And welcome to the family!
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NATIONAL SALES MANAGER - USA
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ONE OF THE TEAM

I grew up on a farm in the southern plains of Texas, whe-
re irrigation was always part of my farming experience. I
was fascinated by innovation in irrigation from an early
age, especially after my first hands-on experience on the
farm.

I've been involved in the irrigation industry since 2007.
As a distributor of center pivots for several years, I pro-
moted, designed and let projects in many parts of West
Texas, to insure water conservation efforts were at its
highest standard.

Today, as National Sales Manager at Pierce Corporation, I
hope to lead this new project with success, efficiency and
effectiveness. My objective is to carry Pierce to the next
level in North America, strengthen the team and educate,
train and develop the Pierce distributor network, as well
as the sales team and other collaborators.

With regard to the future of agriculture, we face unk-
nown challenges, but prosperity will remain attainable
thanks to agriculture, and irrigation plays a crucial role
in this success.

My wife and I along with our 6 children reside in Texas,
near the San Antonio office. I enjoy dirt bike/trail riding,
engineering projects and I also restore Massey Ferguson
tractors.

make it grow | 29

/.\
o_0



[
é_¢ ONE OF THE TEAM

SALES MANAGER - SOUTHEAST USA

DIEGO SOLIS
SALES MANAGER - MEXICO, CENTRAL AMERICA AND SOUTH TEXAS

My name is Diego Solis. I am the new TSM for Mexico, Cen-
tral America and South Texas at Pierce. My passion for agri-
culture arose in my childhood in Villa del Corzo in Chiapas,
whereIgrew up in the country and learned the value of this
activity from an early age. I studied Irrigation Engineering
at the Universidad Auténoma Chapingo and my professio-
nal experience centers mainly on designing and installing
irrigation systems, especially center pivot ones.

As Sales Manager for Mexico, Central America and South
Texas, my main objective is to strengthen the distributor
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I started working in the irrigation industry in 1979, cul-
tivating 3500 acres with 15 center pivots. I expanded
my knowledge in the chemical products and fertilizers
industry, and managed the purchase and handling of
commodities and peanuts for a local company.

As Regional Manager for two pivot manufacturers, [
developed territories in the southeast, renewing my ac-
quaintance with the center pivot industry and enhan-
cing my appreciation of it.

Currently, as Southeast Territorial Sales Manager for
Pierce Corporation, I focus on developing and suppor-
ting a Pierce distributor network, as well as educating
distributors in the concept of Integrity Selling.

Using irrigation continues to raise yields and the qua-
lity of the agricultural products that feed the world’s
population. Educating Pierce distributors about conser-
ving water is vital.

I am married: I have four children and one grandchild.
I enjoy spending time with my family, fishing, chasing
sunsets, and reading.

network, giving the technical support necessary, and pro-
moting innovative irrigation and fertigation solutions to
improve agricultural productivity.

I believe in an agriculture that is modern, high-tech and
sustainable, focusing on food security and respect for the
environment.

I have a son called Tadeo who is 6 months old, and he shares
my passion for irrigation already!

ONE OF THE TEAM

NATIONAL
SERVICE MANAGER -
USA

I am originally from Texas, but spent part of my
childhood in Mexico where my father grew onions
and watermelons, sparking my admiration for
irrigation systems.

Over a decade, I worked on installation teams, and
then in service and maintenance roles for more
than 11 years, specializing in GPS, telemetry and
electrical systems.

Traveling around the United States to install sta-
te-of-the-art GPS-guided lateral machines expan-
ded my experience even further. Six years ago, I
seized the opportunity to become an irrigation
distributor for the same company, thus realizing a
long-cherished dream within the industry.

My current objective is to increase the presence of
Pierce in North America, improving services and
support for distributors and promoting innova-
tions such as iControl and telemetry.

Outside work, I enjoy spending time with my chil-
dren, I train a juvenile football team, attend sports
events, play softball and go hiking. I am committed
to having a positive impact on the lives of farmers,
making sure they have the tools and support ne-
cessary to prosper. For me, there is nothing like the
happiness of a farmer improving their livelihood
thanks to effective irrigation solutions.
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But our commitment goes beyond the sports field.
At the start of this year, Pierce Corporation orga-
nized a Service School in Texas, bringing together
distributors from all over the United States for an
intensive training week. This event was not just a
chance to boost the technical skills and sales of the
distributors and discover the benefits of the Ais-
coWorkspace tool, but also to promote collabora-
tion and exchange within the Pierce distribution
network. Those present had practical opportuni-
ties to apply their knowledge on test rigs so they
could build up their technical abilities.

Western, together with the Aisco Europe team, had a
relevant participation in the International Agricultu-
ral Machinery Fair (FIMA, Spain) in the month of Fe-
bruary. During this prestigious fair, Western presented
its innovative iControl technological solutions for the
control and monitoring of irrigation systems and pum-
ping stations. Its stand attracted numerous distribu-
tors, suppliers and professionals interested in Western’s
cutting-edge products. This has been a great meeting
point to establish numerous business connections, con-
solidating its leadership in the market.

= ad Hf] i

In March, the Technical Sales Seminar for Latin Ameri-
can Pierce distributors was held in Guanajuato, Mexi-
co. More than 45 agricultural sector professionals from
12 countries gathered for three days to explore Pierce’s
innovative solutions. The event included talks from
Pierce’s sales, service and marketing team, directed at
strengthening the commercial skills and expanding the
technical knowledge of attendees. The distributors were
also able to visit a linear system LS4x4 BigFoot in the
field. We would like to thank Aisco America, the Tech-
nical Service team, and our distributors and providers
who attended for their invaluable collaboration in the
success of this event.
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Electrogrupo had an outstanding stay at the Innovar
fair in Paraguay, where they showed all the visitors the
wide range of Western products, together with the re-
volutionary iControlRemote technology. Visitors could
discover first-hand the features and benefits of Western
irrigation systems. Congratulations to the entire Elec-
trogrupo team for their fantastic participation in this
important fair in Paraguay!

www.electrogrupo.com.py
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For the fourth year in a row, Western participated in
the Sipsa Filaha Agrofood Show en Algeria, and con-
solidated its place as a leader in the pivot mechanized
irrigation sector. This event was an excellent platform
for us to present our innovations in irrigation solutions
and remote control, underlining the strong potential for
growth in the Algerian market.

This year, our Territorial Managers Bahir Alani and
Mohamed Ghali were present, and their support was
essential for attending to the numerous visitors inte-
rested in our iControl technology and Western irriga-
tion systems. We would like to give special thanks to
our local distributor AgroEspace for their collaboration,
which was crucial to the success of our participation.
This event reaffirmed our position in Algeria and we
hope to continue expanding our presence in this market
over the next few years.

www.agroespace.com
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In Uruguay, Western continued its story of success with
its participation at ExpoActiva, where the local distri-
butor Mehitor - GY Sat Riegos highlighted the advanta-
ges of Western products, demonstrating their versatili-
ty and efficacy in different agricultural environments.
Visitors had a chance to participate in the demonstra-
tions given in the test field with a pivot for small fields,
fitted with the iControlRemote system and fed by solar
panels. Congratulations to the whole Mehitor - GY-Sat
Riegos team for their fantastic participation!

www.mehitor.com

In short, the international events of this first half-year have been an opportunity for Western and Pierce to demonstrate
their leadership in innovation and technology in the irrigation sector. From juvenile sport to international trade fairs,
Western and Pierce continue to drive agricultural success around the world.
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